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Disclaimer

The information in this presentation does not purport to be comprehensive and has not been independently verified by the Company or any of their respective members, directors, officers, employees, agents or
affiliates. Except in the case of their respective fraudulent misrepresentation, no responsibility or liability is accepted by the Company or by any of their respective members, directors, officers, employees, agents or
affiliates as to or in relation to the accuracy, completeness or sufficiency of this presentation or any other written or oral information made available to any interested party or its advisers or for any loss
whatsoever arising from or in connection with use of or reliance on this presentation and any such liability is expressly disclaimed. No representation or warranty, express or implied, is made as to the fairness,
accuracy, completeness or correctness of the information or opinions contained in this document and no reliance should be placed on such information or opinions. The information contained in this document is
subject to change without notice and may not contain all material information relating to the products, investment and transaction referred to herein. None of the Company nor any of its group undertakings or
affiliatesis under any obligation or give any undertaking to provide the recipient with access to any additional information or to update this presentation or any additional information or to correct any inaccuracies in
it which may become apparent, and it reserves the right, without givingreasons, at any time and in any respect to amend or terminate the presentation described herein.

In particular, but without limitation, no representation or warranty, express or implied, is given as to the achievement or reasonableness of, and no reliance should be placed on, any projections, opinions, estimates,
forecasts, targets, prospects, returns or other forward-looking statements contained herein. Any such projections, estimates, forecasts, targets, prospects, returns or other forward-looking statements are not a
reliable indicator of future performance. Nothing in this presentation should be relied upon as a promise or representation as to the future. Neither the Company nor any of their respective members, directors,
officers, employees, affiliates or agents nor any other person accepts any liability whatsoever for any loss howsoever arising from any use of this presentation or its contents or otherwise arising in connection
therewith.

The Information may include forward-looking statements, which are based on current expectations and projections about future events. These statements may include, without limitation, any statements preceded
by, followed by or including words such as “target”, “believe”, “expect”, “aim”, “intend”, “may’, “anticipate”, “estimate”, “plan”, “project”, “will", “can have”, “likely”, “should”, “would”, “could” and other words and terms of
similar meaning or the negative thereof. These forward-looking statements are subject to risks, uncertainties and assumptions about the Company and its subsidiaries and its investments, including, among other
things, the development of its business, financial condition, prospects, growth, strategies, as well as the trends in the industry and macroeconomic developments. Many of these risks and uncertainties relate to
factors that are beyond the Company's ability to control or estimate precisely, such as future market conditions, currency fluctuations, the behavior of other market participants, the actions of regulators and any
changes in applicable laws or government policies. These risks, uncertainties and other factors relate to, among other: risks and uncertainties related to our pending acquisition of Snoonu Corporation Holding LLC
“Snoonu”, including the failure to obtain, or delays in obtaining, required regulatory approvals, any reverse termination fee that may be payable by us in connection with any failure to obtain regulatory approvals, the
risk that such approvals may result in the imposition of conditions that could adversely affect us or the expected benefits of the proposed transaction, or the failure to satisfy any of the closing conditions to the
proposed transaction on a timely basis or at all; costs, expenses or difficulties related to the acquisition of Snoonu, including the integration of Snoonu'’s business; failure to realize the expected benefits and
synergies of the proposed transaction in the expected timeframes or at all; the potential impact of the announcement, pendency or consummation of the proposed transaction on relationships with our and/or
Snoonu’s employees, customers, suppliers and other business partners; inability to retain key personnel; changes in legislation or government regulations affecting us or Snoonu; and economic or financial conditions
that could adversely affect us, Snoonu, or the proposed transaction.

Inlight of these risks, uncertainties and assumptions, the events in the forward-looking statements may not occur and past performance should not be taken as a gquarantee of future results. No representation or
warranty is made that any forward-looking statement will come to pass. No one undertakes to update, supplement, amend or revise any such forward-looking statement. Except where otherwise indicated, the
information and the opinions contained herein are provided as at the date of the presentation and are subject to change without notice. Past performance of the Company cannot be relied on as a guide to future
performance.Nothingin this presentationis to be construed as a profit forecast.

Snoonu’s OperatingResults

Snoonu’s financial and operational measures presented in this presentationinclude information from Snoonu’s historical unaudited financial statements for the twelve months ended December 31, 2023 and any
period prior to that, in addition to YTD 2025. Snoonu’s financial statements for the twelve months ended December 31, 2024 are audited. The information on Snoonu’s business provided in this presentation,
including the financial and operational measures, are based solely on information provided to Jahez by Snoonu as part of the announced transaction and has not beenindependently verified, audited or reviewed by
Snoonu or our independent registered public accounting firm, unless otherwise stated.

No offer orsolicitation

This communication shall not constitute an offer to sell or the solicitation of an offer to buy any securities, nor shall there be any sale of securities in any jurisdiction in which such offer, solicitation or sale would be
unlawful prior to registration or qualification under the securities laws of any suchjurisdiction.
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The Deal

Jahez to acquire 76.56% of Snoonuin a cash and stock transaction

/ Jahez to acquire 76.56 % of Snoonu via Share Purchase & Subscription Agreement (SPSA)
/ Consideration: USD245 mn

= USD 214 mn(SAR 802 mn) cash to existing shareholders (including Snoonu founder)

. = 1,538,460 Jahez treasury shares to Snoonu founder (0.73 % of total share capital of Jahez)
Transaction USD 20 mn(SAR75 mn) pri hinjectioninto S

. . rimary cash injectioninto Snoonu
Overview ahibab e

Funded entirely from Jahez cash resources, bank facilities and existing treasury shares (no new equityissuance)

l S Snoonu FY24 revenue SAR526 mn; EBITDA SAR55m (10.5 % margin); Net Profit SAR 28 (5.4% margin)

. . Transaction expectedto be EBITDA and EPS accretive to Jahez from day one (post-close consolidation)
Financial . . .

Strengthens multi-vertical mix and Qatar contribution to group top & bottom line
Impact

Pending approvals:

= Regqulatory consents (Qatar & KSA)
» Customary closing conditions
Expectedclosing: H2 2025




Transaction Economics

w]i: Snoonu Shares

acquired by Jahez
<>, Cashpaidby
c | S Jahez
)
]
Hy ahez
[ Treasury
:g Q&X Shares
c
S
Total
@ Consideration

(8) Implied Equity Value
() mp quity

©_  Ownership of Snoonu
&2 P
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8,144,546

existing shares (75 % of
10,859,395 total shares)

usb 214 mn

paid to all selling
shareholders (including
to Snoonu founder)

...transferred to Snoonu
];32353::60 founder with fair value of
(0.73% of Jahez usbDiimn’
share capital) ...

usp225mn

(USD 214 mnin cash;
USD 11 mn treasury shares)

Snoonuvalued at

USD 300 mn

pre-money

Snoonu founder
25%

Jahez

2

723,960

new sharesissuedto Jahez

USD 20 mn

growth capital (cash)injected
into Snoonu

USD 20 mn

(All-cash transaction)

Jahezreceives allnewly
issued Snoonu shares

PostDeal

8,868,506

shares (76.56% of 11,583,354 total

Snoonu shares)

USD 234 mn

total cash outflow

USD 245 mn

(USD 234 mnin cash; USD 1T mnin

Jahez

treasury shares)

Snoonu valued at

USD 320 mn

post-money

‘Snoonu founder
23.44%

*Jahez equity transferred to Snoonu founder will be valued at USD 7.29 per share, based on Jahez's 90-day VWAP as of 08 July, 2025



A Compelling Strategic Rationale

. . Instant presencein Qatar’s high-value market

Zee Strategicfit, profitable from dayone

@ Global world-class talent cross-
pollination & tech uplift

$6®  Strengthenedpathto GCC tech
leadership through enhanced scale and
multi-vertical flywheel

JchGgouzp .
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Expandingverticality
& into new geographies




Unlocking aHigh-growth Digital Market in Qatar

Jahez grew from Saudiroots to command
aleading market share in Kuwait & Bahrain

Saudi Arabia

SARS5.8bn
GMV (FY24)

Kuwait
SARO.7bn
GMV (FY24)

| Bahrain

( Qatar
GMVFY24

D 4

SAR1.4bn

Jahez

Group
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And now... Unlocking Qatar’s
home-grown growth potential

Qatarenjoysa...

99 % internet penetration, with a young, mobile-
first consumer base

...withthe
@ highest GDP per capitain the GCC

...andagrowing

USD >3 bne-commerce TAM!

...and with anunmatched product engine, Snoonu has achieved an

AOQOV of ~QAR 862 onits platform, one of the strongestin the
region

...buildingon astronglocallybornbrandidentity
oA\ resultingin high order frequency of ~7 orders per month?, with

N

&P analmost doublingGMV and no. of orders (FY24 vsFY23)

1:Includes food delivery, non-food, and e-commerce; 2: @12025. (SAR ~89)



Snoonuis Qatar’'s Home-grown Local Delivery and E-commerce
Champion With an “Ultra-App” Focus

Food & Q-commerce Marketplace Logistics & Other Services

P2P &B2BDelivery

Home .
Al Nasr Tower A, Al Markhiya Sr... ~

LastMile B2BSaas |

Health &
Beauty . | / ( _jpp—
@ 417 1 |[ 5‘;!.

'
i 8 et
| B M o \
4 " A Jn» s #;g
/ & ehold & ) - | “f«é’f
: J G |
- Ne b
| Y, gt . i 5
Y A itars
A Qur drivers are not abs

"
Snoosend é‘
i

Q"A

Kids&Toys Electronics le to make any purcheses

%, J

E =t \'« / Al Nasr Tower A, Al Markhiya Sr, Doha
0 £:45 PW

E‘!If e { b B E "
‘B' o= HH [ b Accessor Shati Ot

C _ " Clothes Sports il
-84 - &Outdoor

T

al
Grocery .
[ = = | ; 2,
= = 4 il i m l B
é Pets MyHome
i - = 0
Pharmacy T Sl - '
10+ of ferings

Snoomart . ' 3o Apple Watch N0 B 7GPA+637, Doha, Qatar
! NS J
£ — o~ ol ike =
1 , ( \\? e 3 mins 38
o ou " -




A Proven Multi-vertical Model Delivering Value and Growth

Through the launch of “Ultra-App”, Snoonu’s model consistently increased orders per user

Avg. Monthly Order per User Evolution

Food Delivery e Launch of Snoomart e bl e e = LI e The “Ultra-App”launches, and delivers

Services &Brands Premium Services

247
L "8 | aunched Snoomart and Qatar’s first delivery platform Launched Snooprime, Qatar’s Continues to benefit from EAt
non-food deliveries starte o offer medicines irst premium delivery service e launch of new verticals S
S food deliveries started to offer OTC med first del the launch of tical |
to picku
Food Snoomart P P Pharmacy SLaundry SCity
Primarily a food _
dell -
w?tlgi;rgw e?llpeE Sl Qatar’sfirstlocal P2P Launched Snoobeauty 7
focuson LAl delivery service & Snooflower
deliveriesin the Snoosend Snooflower Snoobeauty /

non-food
segment /

22//
2020 2021 2022 2023 2024 2025*
Keg Benefits of Introducing . g%nyenience and . [C))rives Ero‘?s Selling Eﬂ[?crO\fcgs Usedr Sari]n insights into user
. . iciency pportunities etention an ehavior across
New Verticals and Ser‘"ces « Higher Use Frequency * Increases AOV Engagement various services
Jahez . 9
Group *As per Q12025 average




Snoonuis aProvenlLocallLeader With an Unmatched Product

Engine Putting the User Experience First

FY 2024
REVENUE NETINCOME
g rEfol
S E
A +100% YoY A+91% YoY Reached cash-
flow positivein
? EBITDA & AOV Q12023
ay) e}
10.5% margin
28 2 &
Activeusers* Orders °={b Orders per

user peryear

Multi-verticalmodel across Commands a
#2 market share,

(e8!

achievedin 3 years...and growing

ahez . 10
J Group *Active Users for a period of 180 days from the date of the last order on the platform




Complementary Strengths, With a Shared DNA...

The CombinationDelivers

Jahez

Group

<  2024Gross B B 1 What the combination delivers
2%  Merchandise Value ~SAR6.5bn ~QAR1.37bn(~SAR1.4bn)
4 GeographicReach KSA (100+ cities), Bahrain, Kuwait Nationwide Qatar (Doha, Al ©_. Regionalscale +localleadership. instant
é% Wakrah, AlKhor, AlRayyan) ao profitable entry to Qatar with a category
winner
@ Merchant Network 45K+ merchant branches 12K+ partnered merchants
@% Larger customer base. 4.8m+ active users
Q@@ Active Users ~4.3m active users ~0.5m active users served across four GCC markets
(=) Broader multi-vertical mix. deeper
UserFrequency @ : A "
200, (Monthly) (Q1°25) 4.4 7 grocery, retail and multi-vertical capabilities
. : Qatar's most loved “ultra- World-class talent uplift. Access to
5% Brand Positioning #1 Saudi-born on-demand brand app,’ stronglocal appeal @ Snoonu'’s talent with deep industry expertise
. Food delivery, g-commerce, advertising, | Food, grocery, retail, == Accretive from dayone. both businesses
KeyVerticals cloud kitchens, POS, Logistics pharmacy, courier already profitable
@ TechnologyEdge In-house multi-vertical marketplace & AI—driv.en.batching, chaining & & Stronger competitivemoat. clear path to
5?2] fiestisen B bscnptionionsny @>  GCC on-demand leadership ahead of future

Expanding verticals in B2C & B2B, digital Early mover in delivery-as-a- opportunities

solutions GCC-wide service, adding new verticals

Ja hez . 1
Group
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Multiple Growth Levers Towards Sustainable Value Creation

Optimize the tech, infrastructure, and product
roadmaps to boost efficiency, scale, andinnovation

Drive regional growth where Jahezis not yet present,
leveraging Snoonu’s core competencies

Establish a center of excellence for best practice sharing
across tech, marketing, reporting, and operations

Pluginto existing ecosystem for operational
_/ improvements, cost savings, and service enhancements

Ja hez . 12
Group




Clear FinancialUpside FromDay One

2024A (¥ mn)
(proforma)’

Netrevenue
EBITDA
EBITDA margin
NetProfit3

EPS

JchGgouzp .

Jahez

- O
=0

Jahez Snoonu Combined

2,219 526 2,744
250 55 304

11.3% 10.5% 11.1%
188 28 216
8.92 = @55

% Uplift2

+23.7 %

+21.7 %

+15.0%

+/.2%

1:Numbers presented may not add up precisely to the totals provided due to rounding

2:On aproforma basis considering FY 2024 results
3:Net Profit attributable to shareholders

Revenue GMV

43.5x 4>3x

from2022to 2024

~20% CAGR
Qatar food delivery market (2024-2028)

With GMV growth rate of

>50%

expectedinFY 2025

Snoonu has highest NPS score

across allplayers

13



A Governance Structure Ensures Continuity

4-seat board:
3 appointed by Jahez(incl. Chair) + 1appointed by Snoonu founder

Board Member Board Member Board Member Board Member
Chairman Appointed by Snoonu founder
e Appointed by Jahez { /
Appointed by Snoonu : Founder
B PP Y Ownership  &mesr

76.56% 23.44%

JcheZ 14
Group ‘




Two Champions,
One Vision

o

Instant presencein Strategqic fit,
Qatar’s high-value profitable from day
market one

¥
SR
Global world-class Strengthened path to GCC tech
talent cross-pollination leadership through enhanced
& tech uplift scale and multi-vertical flywheel

Jahez
.

Jahez

Group
[+

shoonu
(=

Expanding verticality
&into new geographies

A unified culture focused on

User Experience
& Sustainable Profitable Growth




Thankyou

ir@jahez.net
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